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OFFERING SUMMARY

PRICE: $2,947,000

CAP RATE: 4.75% 

NET OPERATING INCOME $140,000

YEAR BUILT 2019

GROSS LEASEABLE AREA 5,220  SF

LOT SIZE 1.08 ACRES

LEASE TERM 15 YEARS

LEASE COMMENCEMENT MAY 2019*

LEASE EXPIRATION APRIL 2034*

REMAINING TERM 15 YEARS

LEASE TYPE NNN

ROOF & STRUCTURE TENANT

RENT INCREASES 10% EVERY 5 YEARS

OPTIONS 4 X 5

OPTIONS TO PURCHASE NO

*Based on Estimated Date of Construction Completion
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INVESTMENT HIGHLIGHTS
Rare 15 Year, Absolute NNN Ground Lease with Zero Land-
lord Responsibilities – Allows an investor the opportunity for a 
truly passive income structure with rental increases throughout the 
primary term. 

Panera was the Best-Performing Restaurant Stock of the 
Past 20 Years - Delivering a total shareholder return up 86-fold 
from July 1997 to July 2017, when Panera became a private com-
pany. Panera’s stock generated annualized returns of 25% in the 
same time frame, besting even the performance of Warren Buf-
fet’s holdings.

Brand New, High-Quality Construction with Drive-Thru and 
Patio Space – The property is currently under construction and 
scheduled to be complete in May.

Panera Received More than $2 BILLION in Digital Sales in 
2018, Averaging 1.4 million Digitals Orders a Week - 33% 
of sales are now digital which significantly outpaces the industry 
average. With the launch of a program called Panera 2.0, Panera 
makes ordering and pick-up easier by installing self-order kiosks, 
updating its mobile app and laying the groundwork for delivery 
which is available now at 75% of their locations.

Densely Developed Residential Market with Ideal Consumer 
Demographics – There are over 265,000 people in the 7-mile 
demographic ring with average household income exceeding 
$118,000. The large, affluent consumer base is a perfect match 
with Panera Bread’s average customer profile.

Located on Highway 281 with Excellent Visibility and Strong 
Traffic Counts – Over 110,000 vehicles per day 

Experienced & Expanding Franchisee with Strong Guaranty 
– Texas Restaurant Group, Incorporated (TRG) is a Panera Bread 
franchisee that currently operates 18 locations and has many 
more planned throughout Texas. 

Texas has NO State Income Tax



5

PANERA BREAD

Panera Bread Company is a chain store of bakery-café fast 
casual restaurants with over 2,000 locations, all of which are 
in the United States and Canada. Panera offers a wide array of 
pastries and baked goods, such as croissants, bagels, cookies, 
scones, muffins and brownies. Panera also has sandwiches, 
panini, pastas, soups, flatbreads, salads, side choices, Panera 
kids, fruit smoothies, frozen drinks, iced drinks, coffee, tea, 
and lemonade, espresso drinks, lattes, and hot chocolate. 

TYPE: Restaurant

YEARS IN BUSINESS: 32+

NO. OF LOCATIONS: 2,000+

HEADQUARTERS: Sunset Hills, MO

WEBSITE: www.panerabread.com

TENANT OVERVIEW

FRANCHISEE/GUARANTOR INFORMATION

TEXAS RESTAURANT GROUP, INC.

YEARS IN BUSINESS: 13+

NO. OF LOCATIONS: 18+

HEADQUARTERS: Austin, TX
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PROPERTY LOCATION

22050 US-281 
San Antonio, TX
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POPULATION (2018)
1 MILE 8,699
3 MILES 76,399
5 MILES 166,295
7 MILES 265,677

HOUSEHOLDS (2018)
1 MILE 3,052
3 MILES 26,249
5 MILES 60,189
7 MILES 99,750

AVG HH INCOME (2018)
1 MILE $134,598
3 MILES $132,782
5 MILES $126,511
7 MILES $118,935

ANNUAL POPULATION GROWTH RATE (3 MILE)
2010-2018 3.42%
2018-2023 2.64%

TRAFFIC COUNTS (VPD)
US-281 110,000

DEMOGRAPHICS
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WHY 
SAN ANTONIO?

San Antonio is commonly known as “the heart of Texas.” Its geographic pin in the American 
Southwest and South Central Texas contribute to some of its most valued assets. Adding 
spice to San Antonio’s economic development momentum is its rich heritage of diverse cul-
tures, business, military and pride that make the City sparkle with ambience. It is a special air 
that has been described as genuine, authentic, unique and real. These values have helped 
catapult San Antonio’s attraction for companies and young professionals.

AMERICA’S 7TH LARGEST CITY 

ONE OF THE FASTEST 
GROWING CITIES IN THE U.S. 
WITH OVER 1.5 MILLION 
RESIDENTS

MOST VISITED CITY IN TEXAS

RANKED BY CONDE NAST 
TRAVELER AS THE #2 US 
TRAVEL DESTINATION

RECOGNIZED AS THE #1 CITY 
FOR ECONOMIC GROWTH 
POTENTIAL

THE ALAMO IS THE MOST 
VISITED ATTRACTION IN 
TEXAS

OVER THE LAST FEW YEARS, 
THE CITY’S AVERAGE 
POPULATION GROWTH RATE 
IS 1.5%
Sourced by: datausa.io, wikipedia.com, the culturetrip.com, vacationsmadeeasy.com
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DISCLAIMERS
CBRE, Inc. operates within a global family of companies with many subsidiaries and/
or related entities (each an “Affiliate”) engaging in a broad range of commercial real 
estate businesses including, but not limited to, brokerage services, property and fa-
cilities management, valuation, investment fund management and development. At 
times different Affiliates may represent various clients with competing interests in the 
same transaction. For example, this Memorandum may be received by our Affiliates, 
including CBRE Investors, Inc. or Trammell Crow Company. Those, or other, Affiliates 
may express an interest in the property described in this Memorandum (the “Property”) 
may submit an offer to purchase the Property and may be the successful bidder for the 
Property. You hereby acknowledge that possibility and agree that neither CBRE, Inc. nor 
any involved Affiliate will have any obligation to disclose to you the involvement of any 
Affiliate in the sale or purchase of the Property. In all instances, however, CBRE, Inc. will 
act in the best interest of the client(s) it represents in the transaction described in this 
Memorandum and will not act in concert with or otherwise conduct its business in a way 
that benefits any Affiliate to the detriment of any other offeror or prospective offeror, but 
rather will conduct its business in a manner consistent with the law and any fiduciary du-
ties owed to the client(s) it represents in the transaction described in this Memorandum.

This is a confidential Memorandum intended solely for your limited use and benefit 
in determining whether you desire to express further interest in the acquisition of the 
Property.

This Memorandum contains selected information pertaining to the Property and does 
not purport to be a representation of the state of affairs of the Property or the owner of 
the Property (the “Owner”), to be all-inclusive or to contain all or part of the information 
which prospective investors may require to evaluate a purchase of real property. All 
financial projections and information are provided for general reference purposes only 
and are based on assumptions relating to the general economy, market conditions, 
competition and other factors beyond the control of the Owner and CBRE, Inc. There-
fore, all projections, assumptions and other information provided and made herein 
are subject to material variation. All references to acreages, square footages, and 
other measurements are approximations. Additional information and an opportunity 
to inspect the Property will be made available to interested and qualified prospective 
purchasers. In this Memorandum, certain documents, including leases and other mate-
rials, are described in summary form. These summaries do not purport to be complete 
nor necessarily accurate descriptions of the full agreements referenced. Interested par-

ties are expected to review all such summaries and other documents of whatever nature 
independently and not rely on the contents of this Memorandum in any manner. 

Neither the Owner or CBRE, Inc, nor any of their respective directors, officers, Affiliates 
or representatives make any representation or warranty, expressed or implied, as to the 
accuracy or completeness of this Memorandum or any of its contents, and no legal 
commitment or obligation shall arise by reason of your receipt of this Memorandum or 
use of its contents; and you are to rely solely on your investigations and inspections of 
the Property in evaluating a possible purchase of the real property.

The Owner expressly reserved the right, at its sole discretion, to reject any or all ex-
pressions of interest or offers to purchase the Property, and/or to terminate discussions 
with any entity at any time with or without notice which may arise as a result of review 
of this Memorandum. The Owner shall have no legal commitment or obligation to any 
entity reviewing this Memorandum or making an offer to purchase the Property unless 
and until written agreement(s) for the purchase of the Property have been fully executed, 
delivered and approved by the Owner and any conditions to the Owner’s obligations 
therein have been satisfied or waived.

By receipt of this Memorandum, you agree that this Memorandum and its contents are 
of a confidential nature, that you will hold and treat it in the strictest confidence and 
that you will not disclose this Memorandum or any of its contents to any other entity 
without the prior written authorization of the Owner or CBRE, Inc. You also agree that 
you will not use this Memorandum or any of its contents in any manner detrimental to 
the interest of the Owner or CBRE, Inc.

If after reviewing this Memorandum, you have no further interest in purchasing the 
Property, kindly return this Memorandum to CBRE, Inc.
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