FULL CITY BLOCK AVAILABLE IN DOWNTOWN FORT WORTH

ONE BLOCK (4 MINUTE WALK) FROM FORT WORTH CENTRAL STATION/TRINITY METRO
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oUNMMARY

Citadel Partners is excited to announce a high-impact
development opportunity that consists of a full city
block (0.918 Acres) in the core of Downtown Fort
Worth.

Located at the intersection of Calhoun Street and 7th
Street, this full city block offers maximum exposure and
excellent access to both I-30 and I-35W—two of the
region’s most heavily trafficked interstates.

The location of this site offers unmatched visibility for a
new development, along with walkability to Texas A&M
Research and Law Campus, the Fort Worth Convention
Center (which is undergoing an extensive renovation &
expansion), the Omni Hotel (also being improved and
expanded), and the recently delivered Deco 969, a high-
end multi-family project.

Its flexible zoning (Zoned H — Central Business District
— no height restrictions) and scale make it ideally suited
for high-density residential, hospitality, office, or mixed-
use development.

As a developer or investor, this is one of the few
remaining chances to shape the skyline of one of the
fastest growing cities in America.
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12 Min
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central, connected, and built for efficiency.
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With design-centered fixtures and distinct textures, Deco 969, a newly delivered luxury
high-rise apartment and penthouse development, channels energy from the urban
streetscape below to the gilded elegance of Art Deco
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The Omni Fort Worth Hotel is undergoing a $217 million expansion, adding a new hotel
tower and other amenities. The expansion will include 400 new hotel rooms, 50,000
square feet of meeting space, and 15,000 square feet of restaurant space.

Texas A&M-Fort Worth will serve as the centerpiece of a new downtown innovation district,
driving research, education, and workforce development. This collaborative hub will fuel
economic growth in downtown Fort Worth through cutting-edge programs from multiple Texas

A&M institutions.
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The Fort Worth Convention Center expansion aims to double the venue’s hosting capacity,
enhancing its ability to accommodate major events. The project includes a 75,000 sf
expansion of exhibit space, a 40,000 sf addition of meeting space, and a 40,000 sf 8

ballroom on the north end of the building.
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DEMOGRAPHICS

POPULATION

2024

POPULATION GROWTH

Annually 2020-2024

HOUSEHOLDS

2024

HOUSEHOLD GROWTH

Annually 2020-2024

AVERAGE HOUSEHOLD INCOME
MEDIAN HOUSEHOLD INCOME
VIEDIAN AGE
BUSINESSES
EMPLOYEES

: CoStar

16,186

6.5%

6,556

7.8%

$91,680

$70,109

36.5

3,148

45,446
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4.0%
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14,198

139,744
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601 & 811 CALHOUN STREET
FORT WORTH, TX 76102

BRECK BESSERER

SENIOR ADVISOR

0: (817) 809-6234 c: (214) 206-6390
bbesserer@citadelpartnersus.com

CULLEN DONOHUE

MARKET LEADER

0: (817) 809-6237 c:(972) 358-0476
cdonohue@citadelpartnersus.com

ANDY GOLDSTON

PARTNER

0: (817) 809-6239 c: (469) 500-9693
agoldston@citadelpartnersus.com

CITADEL
PARTNERS



DISCLOSURE

TYPES OF REAL ESTATE LICENSE HOLDERS:
- A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
- A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
- Put the interests of the client above all others, including the broker’s own interests;

- Inform the client of any material information about the property or transaction received by the broker;

- Answer the client’s questions and present any offer to or counter-offer from the client; and

- Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner, usually in a written listing to sell or property management agreement. An owner's agent
must perform the broker’s minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to the agent or subagent by
the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer's agent must perform the broker’s minimum
duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or seller’s agent. A buyer/tenant’s agent
fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written agreement must state who will pay the
broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary: - Must treat all parties to the transaction impartially and fairly; - May, with the
parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the
transaction. - Must not, unless specifically authorized in writing to do so by the party, disclose:

o that the owner will accept a price less than the written asking price;

o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and

o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer and must place the
interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
- The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
- Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this notice below and
retain a copy for your records.

Citadel Partners, LLC 2001247 info@CitadelPartnersUs.com (972] 980-2800
D I S GI-AI I\II ER LICENSED BROKER | BROKER FIRM NAME LICENSE NO. EMAIL PHONE
This document has been prepared by Citadel Scott Morse 304957 Smorse@Citadel Partnersus.com (9721 980-2802
Partners, LLC. for advertising and general
information Only. Cltadel Partners LLC makes no DESIGNATED BROKER OF FIRM LICENSE NO. EMAIL PHONE
guarantees, representations or warranties of any
klnd expressed or |mpl|ed regarding the Breck Besserer 584531 BBesserer@CitadelPartnersUs com (817) BO9-E234
Informatlon InClUdlng’ bUt noft llm_lted tO, Warrantles LICENSED SALES AGENT/ASSOCIATE LICENSE NO. EMAIL PHOMNE
of content, accuracy and reliability. Any interested
party should undertake their own inquiries as to the  ¢yien banohue 643330 Cdonohue@CitadelPartnersliS com (817) 809-6257
accuracy of the information. Citadel Partners, LLC.
excludes unequivocally all inferred or implied  ucensepsaLes AGENT/ASSOCIATE LICENSE NO. EMAIL PHONE
terms, conditions and warranties arising out of this
document and excludes all [iabi[ity for loss and Andy Goldston 633706 Agoldsion@CitadelPartnersUS com  (817) B09-6236
damages arising therefrom. This publication is the
Copyrighted property Of Cltadel Partners LLC LICENSED SALES AGENT/ASS0CIATE LICENSE NO. EMAIL PHONE

and/or their licensor(s). All rights reserved. I4



