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PROPERTY INFORMATION

US 287 & Her i tage Pk w y  /  2

LOCAT ION

NWC US 287 & HERITAGE PKW Y 
MANSFIELD, TEX AS 76063

SI Z E

5.1 AC	

ZON I NG

LIGHT INDUSTRIAL ( I -1)
Permitted Use Categories: Accessory Residential, Auto/
Vehicle Services, Commercial, Educational/Institutional, 
General Retail, General Services, Government, Hotel/
Motel, Manufacturing/Industrial, Public Utility, Recreational, 
Transportation

R AT E

PLEASE CALL FOR PRICING

T R A F F IC COU N TS

US Highway 287	 Heritage Parkway

33,661 CPD	 10,435 CPD
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FARMERSVILLE

2 016 DEMOGR A PH IC SNA PSHOT

1 M I L E 3 M I L E 5 M I L E

TOTAL POPUL ATION 2,394 33,792 99,191

DAY TIME POPUL ATION 1,469 25,979 51,908

AVG HH INCOME $78,351 $113,649 $110,138

US 287 & HERITAGE PKW Y

PROPERT Y I N FOR M AT ION

++ Hard corner location with great visibility 

++ Flexible zoning allows for a variety of uses

++ High-growth area: 

The Shops at Broad Mixed-Use Development: 
Dr. Pepper Stars Center | Open September 2017 
The Fieldhouse | Now open 
Future South Pointe Master-Planned Community 
443 residential lots & 450 apartment units 
Future M-3 Ranch Mixed-Use Development 
Commercial, retail & 1,600 residential lots

A R E A R ETA I L ER S

ALDI +  B IG LOTS +  BED BATH & 

BE YOND +  BEST BUY +  C INEMARK +  

HALF PR ICE BOOKS +  HOME DEPOT 

+  HOMEGOODS +  KOHL' S +  KROGER 

+  LOWE' S +  M ICHAELS +  PETCO 

+  ROSS +  SPROUTS +  STAPLES + 

SUPER TARGET +  WALMART
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Before working with a real estate broker, you should know 

that the duties of a broker depend on whom the broker 

represents. If you are a prospective seller or landlord (owner) 

or a prospective buyer or tenant (buyer), you should know 

that the broker who lists the property for sale or lease is the 

owner’s agent. A broker who acts as a subagent represents the 

owner in cooperation with the listing broker. A broker who acts 

as a buyer’s agent represents the buyer. A broker may act as 

an intermediary between the parties if the parties consent in 

writing. A broker can assist you in locating a property, preparing 

a contract or lease, or obtaining financing without representing 

you. A broker is obligated by law to treat you honestly.

IF THE BROKER REPRESENTS THE OWNER: 

The broker becomes the owner’s agent by entering into an 

agreement with the owner, usually through a written - listing 

agreement, or by agreeing to act as a subagent by accepting 

an offer of subagency from the listing broker. A subagent may 

work in a different real estate office. A listing broker or subagent 

can assist the buyer but does not represent the buyer and 

must place the interests of the owner first. The buyer should 

not tell the owner’s agent anything the buyer would not want 

the owner to know because an owner’s agent must disclose 

to the owner any material information known to the agent.

IF THE BROKER REPRESENTS THE BUYER: 

The broker becomes the buyer’s agent by entering into an 

agreement to represent the buyer, usually through a written 

buyer representation agreement. A buyer’s agent can assist 

the owner but does not represent the owner and must 

place the interests of the buyer first. The owner should not 

tell a buyer’s agent anything the owner would not want the 

buyer to know because a buyer’s agent must disclose to 

the buyer any material information known to the agent.

IF THE BROKER ACTS AS AN INTERMEDIARY: 

A broker may act as an intermediary between the parties if 

the broker complies with The Texas Real Estate License Act. 

The broker must obtain the written consent of each party to 

the transaction to act as an intermediary. The written consent 

must state who will pay the broker and, in conspicuous bold 

or underlined print, set forth the br ker’s obligations as an 

intermediary. The broker is required to treat each party honestly 

and fairly and to comply with The Texas Real Estate License 

Act. A broker who acts as an intermediary in a transaction: 

(1) shall treat all parties honestly;

(2) may not disclose that the owner will accept 

a price less than the asking price unless 

authorized in writing to do so by the owner;

(3) may not disclose that the buyer will pay a price 

greater than the price submitted in a written offer unless 

authorized in writing to do so by the buyer; and

(4) may not disclose any confidential information or any 

information that a party specifically instructs the broker 

in writing not to disclose unless authorized in writing to 

disclose the information or required to do so by The Texas 

Real Estate License Act or a court order or if the information 

materially relates to the condition of the property. 

With the parties’ consent, a broker acting as an intermediary 

between the parties may appoint a person who is licensed 

under The Texas Real Estate License Act and associated with 

the broker to communicate with and carry out instructions 

of one party and another person who is licensed under 

that Act and associated with the broker to communicate 

with and carry out instructions of the other party. 

If you choose to have a broker represent you,  

you should enter into a written agreement with the broker 

that clearly establishes the broker’s obligations and your 

obligations. The agreement should state how and by whom 

the broker will be paid. You have the right to choose the 

type of representation, if any, you wish to receive. Your 

payment of a fee to a broker does not necessarily establish 

that the broker represents you. If you have any questions 

regarding the duties and responsibilities of the broker, you 

should resolve those questions before proceeding.

BUYER, SELLER, LANDLORD OR TENANT

BROKER FIRM NAME LICENSE NO. EMAIL PHONE

DATE

Real estate licensee asks that you acknowledge receipt of this information about brokerage services for the licensee’s records.

Approved by the Texas Real Estate Commission for Voluntary Use

INFORMATION ABOUT BROKERAGE SERVICES

Texas law requires all real estate licensees to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

Texas Real Estate Brokers and Salespersons are licensed and regulated by the Texas Real Estate Commission (TREC). If you have a question or complaint 
regarding a real estate licensee, you should contact TREC at P.O. Box 12188, Austin, Texas 78711-2188 or 512-465-3960. 

Last Updated on February 9, 2017.

EDGE Realty Partners LLC info@edge-re.com594592 214.545.6900


