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Houston, TX 77008

2505 N SHEPHERD DR

OFFERING MEMORANDUM
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This offering memorandum is for general information only. No information, forward looking statements, or estimations 
presented herein represent any final determination on investment performance. While the information presented in this 
offering memorandum has been researched and is thought to be reasonable and accurate, any real estate investment is 
speculative in nature. Partners and/or its agents cannot and do not guarantee any rate of return or investment timeline 
based on the information presented herein.

By reading and reviewing the information contained in this offering memorandum, the user acknowledges and agrees that 
Partners and/or its agents do not assume and hereby disclaim any liability to any party for any loss or damage caused by the 
use of the information contained herein, or errors or omissions in the information contained in this offering memorandum, 
to make any investment decision, whether such errors or omissions result from negligence, accident or any other cause.

Investors are required to conduct their own investigations, analysis, due diligence, draw their own conclusions, and make 
their own decisions. Any areas concerning taxes or specific legal or technical questions should be referred to lawyers, 
accountants, consultants, brokers, or other professionals licensed, qualified or authorized to render such advice.

In no event shall Partners and/or its agents be liable to any party for any direct, indirect, special, incidental, or consequential 
damages of any kind whatsoever arising out of the use of this offering memorandum or any information contained herein. 
Partners and/or its agents specifically disclaim any guarantees, including, but not limited to, stated or implied potential 
profits, rates of return, or investment timelines discussed or referred to herein.

DISCLAIMER

PARTNERS AUSTIN
+ 512 580 6025
901 S MoPac Expy, Bldg 1, Ste 550 
Austin, Texas USA 78746
PARTNERSRE ALESTATE.COM
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Lead Agent

Tyler Jaynes
PARTNER

tel 512.643.8069
tyler.jaynes@partnersrealestate.com

Ryan McCullough,
PARTNER

tel 512.580.6224
ryan.mccullough@partnersrealestate.com

PARTNERS CONTACTS:

Caleb Bester               
ASSOCIATE

tel 713.457.1403
caleb.bester@partnersrealestate.com
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PROPERTY OVERVIEW

$ $6,570,000
PRICE

2005
YEAR RENOVATED

0.60 AC
LOT SIZE

10,952 SF
BUILDING SIZE

$ $599.89
PRICE PER SF

$ $32.00 NNN
LEASE RATE

$8.00 PSF
ESTIMATED NNN’S

SELLER FINANCING AVAILABLE

$

3
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EXCELLENT ACCESS AND GATED PARKING

DOWNTOWN HOUSTON - 13 MIN DRIVE

SITE

INVESTMENT HIGHLIGHTS

4

TURN-KEY AMBULATORY SURGERY CENTER

•	 One Class C Operating Room and One Large Procedure Room

CURRENT ASC LICENSE CAN BE INCLUDED WITH SALE

•	 2505 N Shepherd is currently licensed with THHS until 9/30/2023

FAVORABLE STATE TAX LAWS

•	 Texas is one of seven states that currently do not impose state or 
investment tax

UNPARALLELED MARKET GROWTH

•	 Houston MSA is the U.S. energy headquarters for virtually every segment 
of the oil and gas industry, and is one of the most important industrial 
bases in the world ranking No. 2 in manufacturing GDP in the U.S. 
It has the largest medical complex in the world, the Texas Medical 
Center, which provides health care, research, and education at its 58+ 
institutions. In addition, Houston MSA comprises of more than 1,760 life 
sciences and biotechnology companies, cutting-edge hospitals, health 
facilities, and research institutions

EXCELLENT UNDERLYING REAL ESTATE

•	 The subject property boasts gated parking in an extremely dense 
Neighborhood

•	 High visibility along North Shepherd which sees over 17,000 vehicles 
per day

HIGH BARRIERS TO ENTRY 

•	 With rising construction costs and lengthy licensing timeframes, 
new build Ambulatory Surgery Centers are becoming increasing 
challenging
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Rendering by Floor Plan Visuals.
All measurements are approximate. While deemed reliable, no information
on these floor plans should be relied upon without independent verification.
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2505 N SHEPHERD DRIVE

FIRST FLOOR

Presented by Ryan Mccullough, NAI Partners
Tel: 512.580.6224

Email: Ryan.Mccullough@naipartners.com

FLOOR PLAN - 10,952 SF
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Rendering by Floor Plan Visuals.
All measurements are approximate. While deemed reliable, no information
on these floor plans should be relied upon without independent verification.
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2505 N SHEPHERD DRIVE

SECOND FLOOR

Presented by Ryan Mccullough, NAI Partners
Tel: 512.580.6224

Email: Ryan.Mccullough@naipartners.com

FIRST FLOOR SECOND FLOOR
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DEMOGRAPHICS

1 MILE

3 MILE

5 MILE

POPULATION 1 MILE 3 MILES 5 MILES

2022 Population - Current Year Estimate 19,469 155,100 428,025

2027 Population - Five Year Projection 20,694 161,807 444,413

HOUSEHOLDS

2022 Households - Current Year Estimate 8,646 64,824 170,471

2022-2027 Household Growth 1.2% 0.8% 0.8%

HOUSEHOLD INCOME

2022 Average Household Income $155,751 $124,254 $106,854

DAYTIME EMPLOYMENT

2022 Businesses 1,810 11,308 29,391
2022 Employees 14,766 103,359 325,840

9
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AERIAL OVERVIEW

SITE
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SITE

DOWNTOWN HOUSTON 

N SHEPHERD DR - VPD 20,323+
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 INTERSTATE 610  - VPD 171,000+

SITE

281 UNITS
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PARTNERS AUSTIN
+ 512 580 6025
901 S MoPac Expy, Bldg 1, Ste 550 
Austin, Texas USA 78746
PARTNERSRE ALESTATE.COM

Houston, TX 77008

2505 N SHEPHERD DR

OFFERING MEMORANDUM

Lead Agent

Tyler Jaynes
PARTNER

tel 512.643.8069
tyler.jaynes@partnersrealestate.com

Ryan McCullough,
PARTNER

tel 512.580.6224
ryan.mccullough@partnersrealestate.com

PARTNERS CONTACTS:

Caleb Bester               
ASSOCIATE

tel 713.457.1403
caleb.bester@partnersrealestate.com
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TYPES OF REAL ESTATE LICENSE HOLDERS: 
 A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
 A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
 Put the interests of the client above all others, including the broker’s own interests; 
 Inform the client of any material information  about the property or transaction received by the broker;
 Answer the client’s questions and present any offer to or counter-offer from the client; and
 Treat all parties to a real estate transaction honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the 
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum 
duties above and must inform the owner of any material information about the property or transaction known by the agent, including 
information disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any 
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the parties the broker must first obtain the written 
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:   

 Must treat all parties to the transaction impartially  and fairly;
 May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and

buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction. 
 Must not, unless specifically authorized in writing to do so by the party, disclose: 

ᴑ that the owner will accept a price less than the written asking price;
ᴑ that the buyer/tenant will pay a price greater than the price submitted in a written offer;  and
ᴑ any confidential information or any other information that a party specifically instructs the broker in writing not to

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.   

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
 The broker’s duties and responsibilities to you, and your obligations under the representation agreement. 
 Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for 
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records. 

Information About Brokerage Services 
Texas law requires all real estate license holders to give the following information about 

brokerage services to prospective buyers, tenants, sellers and landlords. 

. 

Designated Broker of Firm License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate  

License No. Email Phone 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name    

License No. Email Phone 

Regulated by the Texas Real Estate  Commission   Information available at www.trec.texas.gov 

     IABS 1-0 

Date Buyer/Tenant/Seller/Landlord Initials 

Sales Agent/Associate’s Name License No. Email Phone 


	Licensed Broker Broker Firm Name or: PCR Brokerage Austin, LLC dba Partners
	License No: 9003950
	Email: licensing@partnersrealestate.com
	Phone: 713-629-0500
	Designated Broker of Firm: Jon Silberman
	License No_2: 389162
	Email_2: jon.silberman@partnersrealestate.com
	Phone_2: 713-629-0500
	Licensed Supervisor of Sales Agent: Jon Silberman
	License No_3: 389162
	Email_3: jon.silberman@partnersrealestate.com
	Phone_3: 713-629-0500
	Sales AgentAssociates Name: Ryan McCullough 
	License No_4: 742422
	Email_4: ryan.mccullough@partnersrealestate.com
	Phone_4: 512-580-6224
	BuyerTenantSellerLandlord Initials: 
	undefined: 
	Date: 


