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2nd Generation Resutrant space located within the historic Alamo
Quarry Market in San Antonio. Ideally situation along Jones
Maltsberger Road, this property is surrounded by a combination of
top-tier retail, diverse dining options, and entertainment attractions.
Consistently drawing a steady flow of affluent consumers from
surrounding neighborhoods like Alamo Heights and Terrell Hills, as
well as professionals and visitors from across the city.
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The Alamo Quarry Market, located in San Antonio, Texas,
IS a unique shopping and dining destination set within
a historic former cement factory. This vibrant open-air
complex features a mix of retail stores, restaurants,
and entertainment options, all nestled in a beautifully
preserved industrial space. The market’s rich history
dates back to the early 1900s, and its distinctive red-
brick architecture and towering smokestacks create
a charming atmosphere. With its blend of modern
amenities and historic character, the Alamo Quarry
Marketis a must-visit forlocals and tourists alike, offering
everything from boutique shopping to casual dining and
even a movie theater.
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Demographic Overview

1 MILE 3 MILES 5 MILES
Total Population 10,396 107,787 304,241
Daytime Employees 11,448 86,620 246,594
Total Annual Household Expenditure $153 M $1.3B $3.2B
Annual Food & Beverage $41 M $359 M $930 M
Annual Entertainment $22 M $184 M $452 M
Average HH Income $184,417 $143,964 $109,965

San Antonio, Texas

FASTEST GROWING LARGEST CITY NEW JOBS IN THE LAST 5
ECONOMY IN THE U.S. YEARS
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NEW RESIDENTS PER DAY MILLION RESIDENTS MAJOR HOSPITALS
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www.partnersrealestate.com

The information contained herein has been given to us by the owner of the property or other sources we deem reliable, we have no reason to doubt its accuracy, but we do not guarantee it.
All information should be verified prior to purchase or lease. ©2024 Partners. All rights reserved.



A 11-03-2025
/*\ Information About Brokerage Services

TREC Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

EOUAL HOUSING
OPPDRTUNITY
TENAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:

* A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
Put the interests of the client above all others, including the broker’s own interests;

e Inform the client of any material information about the property or transaction received by the broker;

e Answer the client’s questions and present any offer to or counter-offer from the client; and

e Treat all parties to a real estate transaction honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS: A license holder who performs brokerage activity for a prospective
buyer of residential property must enter into a written agreement with the buyer before showing any residential property to the buyer
or if no residential property will be shown, before presenting an offer on behalf of the buyer. This written agreement must contain
specific information required by Texas law. For more information on these requirements, see section 1101.563 of the Texas Occupations
Code. Even if a written agreement is not required, to avoid disputes, all agreements between you and a broker should be in writing
and clearly establish: (i) the broker’s duties and responsibilities to you and your obligations under the agreement; and (ii) the amount
or rate of compensation the broker will receive and how this amount is determined.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
s May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
= Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and

o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TENANT IF:

e The broker has not agreed with the buyer/tenant, either orally or in writing, to represent the buyer/tenant;

e The broker is not otherwise acting as the buyer/tenant’s agent at the time of showing the property;

e The broker does not provide the buyer/tenant opinions or advice regarding the property or real estate transactions generally;

and

e The broker does not perform any other act of real estate brokerage for the buyer/tenant.
Before showing a residential property to an unrepresented prospective buyer, a license holder must enter into a written agreement that
contains the information required by section 1101.563 of the Texas Occupations Code. The agreement may not be exclusive and must be
limited to no more than 14 days.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

PCR Brokerage San Antonio, LLC dba Partners 9003952 licensing@partnersrealestate.com 713-629-0500
Name of Sponsoring Broker %Licensed License No. Email Phone
Individual or Business Entity

Jon Silberman 389162 jon.silberman@partnersrealestate.com 713-985-4626
Name of Designated Broker of Licensed License No. Email Phone

Business Entity, if applicable

Name of Licensed Supervisor of Sales License No. Email Phone
Agent/Associate, if applicable
Vicki Adelstein 540915 vicki.adelstein@partnersrealestate.com 210-446-3655
Name of Sales Agent/Associate License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov IABS 1-2



