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PROPERTY HIGHLIGHTS 63,117 SF OF LAND
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�� 1.449  AC or 63,117 SF of land, per survey
�� Full City block 
�� Possible uses: high rise residential, hotel, 

office, & mixed use
�� Fronts Congress, Louisiana, Franklin, & 

Milam
�� Unobstructed views to the North & West
�� Access to Buffalo Bayou Park Hike & Bike 

Path
�� Excellent access via major freeways
�� Next to Market Square green space and 

retailers
�� Near University of Houston Downtown
�� 2 Blocks from Metro Light Rail Transit
�� Seller requires ATM presence in any 

development
�� Located in a qualified opportunity zone
�� Price to be determined by market

BUFFALO 
BAYOU 

WHITE OAK
BAYOU 

SITE

WATCH the DRONE VIDEO

CLICK TO

https://download.transwestern.com/flyers/Houston/ISG-LAND/JPMC/212%20Milam.mp4
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FORMER POST OFFICE
PROPOSED 16 - AC  MIXED USE DEVELOPMENT
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MEDICAL CENTER 5.7 mi.

GALLERIA 10.2 mi.

GEORGE BUSH/IAH AIRPORT 20.2 mi.

HOBBY AIRPORT 10.4 mi.

PORT OF HOUSTON 9.9 mi.
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1-Mile 3-Mile 5-Mile

2018 TOTAL POPULATION 25,203 190,194 439,462

2018 MEDIAN HOUSEHOLD 
INCOME

$56,851 $58,362 $58,564

2023 TOTAL POPULATION 27,951 208,590 477,955

 Source:  ARCgis

SITE
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DOWNTOWN by the numbers

157,906 
Employees

23 
Miles of Light Rail

7,780
Hotel Rooms in 
24 Hotels

23 
Outdoor Fountains

61
LEED Projects 
(totaling 44.9 m sf)

81,195
Parking Spaces

300+
Restaurants and Bars

65,720
Residents 
(2-mile radius)

9
Fortune 500
Headquarters

15,617
Students

3,000+
Companies

6.5
Miles of Tunnels 
and Sky Bridges

3
Sports Stadiums

50 MILLION
SF Office Space

9
Performing Arts 

12
Religious Institutions

15
Parks

$8.3 BILLION
In Development since 2008

Downtown companies have access 
to more employees in the region 
than in any other business district. 
Whether employees are driving 
alone to work every day (only slightly 
more than half do), taking park & ride 
directly from the suburbs (26%), 
riding local buses or light rail (6%), 
carpooling (9%), walking or biking, 
employees from all parts of the 
region can reach downtown with or 
without a car. Access to transit 
eliminates the need for one parking 
space per employee.

Companies have found that a 
Downtown address puts them 
within walking distance of the 
region’s most powerful public 
accounting firms, legal firms, energy 
firms, and financial institutions.

Employees spend less time away 
from the office because of the 
tremendous convenience offered 
by hundreds of restaurants and 
shops within walking distance, many 
in the 6.5-mile  pedestrian tunnel and 
sky bridge system.

Since 2000, $5.2 billion has been 
invested here in parks, residential 
developments, infrastructure, hotels, 
office buildings, and more. Demon-
strating Downtown’s continued 
strength, there is currently $2.3 billion 
in development under construction.

Commute 
Options

Business
Proximity

Workforce
Productivity

Vibrant
Environment

Millenial
Draw

Business
Services

Some companies have chosen 
Downtown to further their image as 
being competitive, strong and 
important.

Prestige
Location

In close proximity are banks, hotels, 
restaurants, and client entertainment 
options such as sports, theater, 
concerts and more.

Officing Downtown will enhance an 
employers ability to capture these 
younger workers because of its 
vibrancy, activity, density, connect-
edness and urban amenities. 

WHY DOWNTOWN?
October 2017

909 Fannin, Suite 1650  Houston, Texas 77010   713.650.1470

Organizations
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Visit: www.centralhouston.org

http://www.centralhouston.org


SURVEY APN: 0010180000001, 0010180000005, 0010180000004
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TRANSWESTERN PROPERTY COMPANY SW GP, L.L.C.
SALE/LEASE AMERICAN’S WITH DISABILITIES ACT,
HAZARDOUS MATERIALS AND TAX DISCLOSURE

The Americans with Disabilities Act is intended to make many business establishments equally accessible to persons 
with a variety of disabilities; modifications to real property may be required. State and local laws also may mandate 
changes. The real estate brokers in this transaction are not qualified to advise you as to what, if any, changes may be 
required now, or in the future. Owners and tenants should consult the attorneys and qualified design professionals 
of their choice for information regarding these matters. Real estate brokers cannot determine which attorneys or 
design professionals have the appropriate expertise in this area. Various construction materials may contain items 
that have been or may in the future be determined to be hazardous (toxic) or undesirable and may need to be 
specifically treated/handled or removed. For example, some transformers and other electrical components contain 
PCB’s, and asbestos has been used in components such as fire-proofing, heating and cooling systems, air duct 
insulation, spray-on and tile acoustical materials, linoleum, floor tiles, roofing, dry wall and plaster. Due to prior or 

current uses of the
Property or in the area, the Property may have hazardous or undesirable metals (including lead based paint), min-
erals, chemicals, hydrocarbons, or biological or radioactive items (including electric and magnetic fields) in soils, 
water, building components, above or below-ground containers or elsewhere in areas that may or may not be ac-
cessible or noticeable. Such items may leak or otherwise be released. Real estate agents have no expertise in the 
detection or correction of hazardous or undesirable items. Expert inspections are necessary. Current or future laws 
may require clean up by past, present and/or future owners and/or operators. It is the responsibility of the Seller/
Lessor and Buyer/Tenant to retain qualified experts to detect and correct such matters and to consult with legal 
counsel of their choice to determine what provisions, if any, they may wish to include in transaction documents re-
garding the Property. Sale, lease and other transactions can have local, state and federal tax consequences for the 
seller/lessor and or buyer/tenant. In the event of a sale, Internal Revenue Code Section 1445 requires that all buyers 
of an interest in any real property located in the United States must withhold and pay over to the Internal Revenue 
Service (IRS) an amount equal to ten percent (10%) of the gross sales price within ten (10) days of the date of the 
sale unless the buyer can adequately establish that the seller was not a foreigner, generally by having the seller sign 
a Non-Foreign Seller Certificate. Note that depending upon the structure of the transaction, the tax withholding 
liability could exceed the net cash proceeds to be paid to the seller at closing. Consult your tax and legal advisor. 
Real estate brokers are not qualified to give legal or tax advice or to determine whether any other person is properly 

qualified to provide legal or tax advice.

SELLER PURCHASER

By: By:

Title: Title:

Co. Name: Co. Name:

Date: Date:



Information About Brokerage Services 11-2-2015

Texas law requires all real estate license holders to give the following information about 

brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

Put the interests of the client above all others, including the broker’s own interests;
Inform the client of any material information about the property or transaction received by the broker;
Answer the client’s questions and present any offer to or counter-offer from the client; and
Treat all parties to a real estate transaction honestly and fairly.

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:

Must treat all parties to the transaction impartially and fairly;
May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
Must not, unless specifically authorized in writing to do so by the party, disclose:

that the owner will accept a price less than the written asking price;
that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Licensed Broker/Broker Firm Name or
Primary Assumed Business Name

License No. Email Phone

Designated Broker of Firm License No. Email Phone

Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate

Phone: Fax:

Produced with zipForm® by zipLogix 18070 Fifteen Mile Road, Fraser, Michigan 48026   www.zipLogix.com

License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov

IABS 1-0TAR 2501

•
•

•
•
•
•

•
•

•

•
•

Transwestern,1900 West Loop South Suite 1300 Houston,TX 77027 (713)270-3371 (713) 401-1457
A David Schwarz, III

Transwestern Property Company
SW, GP, LLC d/b/a Transwestern 466196 steve.ash@transwestern.com 713-270-7700

Stephen C. Ash 392519 steve.ash@transwestern.com 713-270-7700

A.David Schwarz III, SIOR
Carlos P. Bujosa

156675
279938

david.schwarz@transwestern.com
carlos.bujosa@transwestern.com

713-270-3371
713-272-1289

Buyer/Tenant/Seller/Landlord Initials

Regulated by the Texas Real Estate Commission

TAR 2501

Buyer/Tenant/Seller/Landlord Initials

Regulated by the Texas Real Estate Commission

TAR 2501

david.schwarz@transwestern.com
carlos.bujosa@transwestern.com

156675
279938

713-270-3371
713-272-1289

A.David Schwarz III, SIOR
Carlos P. Bujosa

Sales Agent/Associate's Name


