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ABOUT DAVITA
Total Renal Care, Inc. provides dialysis services for patients suffering from chronic kidney failure, 
which is also known as end stage renal disease (ESRD) in the United States. It operates kidney dialysis 
centers, and provides related medical services primarily in dialysis centers and in contracted hospitals. 
The company is based in Torrance, California. Total Renal Care, Inc. operates as a subsidiary of DaVita 
HealthCare Partners Inc.

DaVita Kidney Care is a division of DaVita HealthCare Partners Inc., a Fortune 500® company that, 
through its operating divisions, provides a variety of health care services to patient populations 
throughout the United States and abroad. 

A leading provider of dialysis services in the United States, DaVita Kidney Care treats patients with 
chronic kidney failure and end stage renal disease. DaVita Kidney Care strives to improve patients’ 
quality of life by innovating clinical care, and by offering integrated treatment plans, personalized care 
teams and convenient health-management services. As of December 31, 2015, DaVita Kidney Care 
operated or provided administrative services at 2,251 outpatient dialysis centers located in the United 
States serving approximately 180,000 patients. The company also operated 118 outpatient dialysis 
centers located in 10 countries outside the United States. https://www.davita.com
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Square footage	

Existing: 	 2,542 Square Feet

Addition:	 2,878 Square Feet

Term:		  Fifteen (15) Years

Base Rent	 	

Years 1-5:	  $26.00 per square foot

Years: 6-10:	  	 $28.60 per square foot

Years: 11-15:	  $31.46 per square foot

Real Estate Tax Operating Expenses

Tenant will responsible for 100% of all  taxes, 
insurance and CAM

Landlord Maintenance

Landlord will be responsible for the structural 
elements and capitalized items.

Commencement Date

February 1, 2017

Expiration Date

January 31, 2032

Three Five-Year Renewal Options

First Renewal Option:  $34.61/SF 
Second Renewal Option: $38.07/SF 
Third Renewal Option:  $41.87/SF

The site is zoned Highway Business (“HB”).  Under this zoning designation, DaVita’s use is permitted.

LEASE TERMS
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Upper Sandusky
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Upper Sandusky is a city and the county seat of Wyandot County, Ohio, United States, along the 
Sandusky River. The population was 6,596 at the 2010 census. The city takes its name from an earlier 
Wyandot Indian village of the same name, which was located nearby. Upper Sandusky is rich in history. 
Its origins date back to the early 1780s. It was home to the Wyandotte Native Americans until 1842. 
Upper Sandusky became the Wyandot County seat in 1843. It was named “Upper” because it is 
located on the upper reaches of the Sandusky River; Sandusky, Ohio is at the mouth of the same river, 
some 50 miles (80 km) away. 

GEOGRAPHY

Upper Sandusky is located at 40°49’47”N 83°16’45”W (40.829608, -83.279102).

According to the United States Census Bureau, the city has a total area of 7.19 square miles (18.62 
km2), of which 7.01 square miles (18.16 km2) is land and 0.18 square miles (0.47 km2) is water.

BUSINESS

Upper Sandusky is home to more than forty industrial firms, which make a variety of products for 
heavy industry and business. Upper Sandusky industries include the manufacturing of interior 
auto trim at M-Tek Incorporated; automotive and safety glass at Guardian Industries; wire mesh for 
concrete products at Engineered Wire Products; and plastic injection molded products at DuPont 
Liquid Packaging Systems.

Upper Sandusky’s diversity is reflected in the existence of numerous industries, such as metal toilet 
partitions at Mills Company; radio-controlled hydraulics at Ohio Power Systems; concrete sawing at 

LOCATION OVERVIEW
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San-Con Industries; walk ramps and roll up doors at Todco Door; plastic trim and weatherstrip at Uni-
Grip Corporation; machining and machine manufacturing at Design Fabrication; custom conveyor 
systems and metal fabrication at the Deyco Corporation; glass recycling at Dlubak Glass; special metal 
cutting tools at Midwest Ohio Tool; loading docks, seals and shelters at Fairborn USA; twin cutting 
knives at Handy Twine Knife Company; welding and fabrication at Keaton Welding; and interior vehicle 
trim at M-Tek, Inc. Upper Sandusky recently became the corporate headquarters for the Ithaca Gun 
Company, a manufacturer of firearms with a new multimillion-dollar manufacturing facility.

Highland Acres Industrial Park is a 90-acre (360,000 m2) industrial park which is home to Bridgestone 
Plant #1, an anti-vibration division, and Bridgestone APM Plant #2, which is a division of foam 
products.

Other industries include Diamond Roll Up Door, the manufacturer of roll-up truck doors; McGuire 
Automotive, the suppliers of automotive products; and several warehousing facilities. Building sites 
are available and offer a major gas distribution line.

Water for industrial purposes is available from the 125-acre (0.51 km2) addition to the Upper Sandusky 
Reservoir. Electric service is provided by American Electric Power and natural gas is 

Industrial wage and living costs are low in Upper Sandusky in comparison with metropolitan markets. 
The city has low water, sewer and sanitation rates, well-maintained infrastructure, and excellent 
schools. The community has had a stable tax base and a wide variety of job opportunities.
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LOCATION OVERVIEW
2010 CENSUS

As of the census[3] of 2010, there were 6,596 people, 2,882 households, and 1,724 families residing in 
the city. The population density was 940.9 inhabitants per square mile (363.3/km2). There were 3,180 
housing units at an average density of 453.6 per square mile (175.1/km2). The racial makeup of the city 
was 95.0% White, 0.3% African American, 0.2% Native American, 0.8% Asian, 2.6% from other races, 
and 1.2% from two or more races. Hispanic or Latino of any race were 4.3% of the population.

There were 2,882 households of which 28.1% had children under the age of 18 living with them, 42.3% 
were married couples living together, 13.1% had a female householder with no husband present, 4.5% 
had a male householder with no wife present, and 40.2% were non-families. 34.8% of all households 
were made up of individuals and 17.1% had someone living alone who was 65 years of age or older. 
The average household size was 2.24 and the average family size was 2.83.

The median age in the city was 41 years. 22.7% of residents were under the age of 18; 7.6% were 
between the ages of 18 and 24; 24.2% were from 25 to 44; 25.3% were from 45 to 64; and 20.3% were 
65 years of age or older. The gender makeup of the city was 46.9% male and 53.1% female.

9



FAX:            440.835.4042

CERTO
SMITH

10



dayton street partners

FAX:            440.835.4042

CERTO
SMITH

11



FAX:            440.835.4042

CERTO
SMITH

12



dayton street partners

FAX:            440.835.4042

CERTO
SMITH

13



FAX:            440.835.4042

CERTO
SMITH

14



dayton street partners

FAX:            440.835.4042

CERTO
SMITH

15



16



dayton street partners

The material contained in this Offering Memorandum is confidential and for the purpose of considering the purchase of 
the Real Estate described herein. It is subject to the terms and provisions of the Confidentiality Agreement signed by the 
recipient of this material, and is not to be used for any purpose or made available to any other person without the express 
written consent of Dayton Street Partners, LLC (“Broker”).

This Offering Memorandum was prepared by Broker solely for the use of prospective investors of 111 Tarhe Trail (the “Real 
Estate”). Neither Broker, the “Seller” nor any of their respective officers, employees or agents, make any representation or 
warranty, express or implied, as to the completeness or the accuracy of the material contained in the Offering Memorandum or 
any of its contents, and no legal commitments or obligations shall arise by reason of this package or any of its contents. Seller 
reserves the right to eliminate any portion or all of the Real Estate from any offer for sale at any time prior to the completion of 
a binding contract of sale executed by both Seller and a prospective purchaser. Seller ownership includes individuals holding 
Illinois real estate broker’s licenses,

Prospective purchasers of the Real Estate are advised (i) that changes may have occurred in the condition of the Real Estate 
since the time of this Offering Memorandum or the financial statements therein were prepared and that (ii) all financial 
projections are provided for general reference purposes only in that they are based on assumptions relating to the general 
economy, competition, and other factors beyond the control of Broker and the Seller and, therefore, are subject to material 
variation. Prospective purchasers of the Real Estate are advised and encouraged to conduct their own comprehensive 
review and analysis of the Real Estate.

The Offering Memorandum is a solicitation of interest only and is not an offer to sell the Real Estate. The Seller and Broker 
expressly reserve the right, at their sole discretion, to reject any or all expressions of interest or offers to purchase the Real 
Estate, and expressly reserve the right, at their sole discretion, to terminate discussions with any entity at any time with or 
without notice. The Seller shall have no legal commitment or obligations to any entity reviewing the Offering Memorandum 
or making an offer to purchase the Real Estate unless and until a written agreement satisfactory to the Seller has been fully 
executed, delivered and approved by the Seller and any conditions to the Seller thereunder have been satisfied or waived.

This Offering Memorandum is confidential. By accepting the Offering Memorandum, you agree (i) that you hold and treat 
the Offering Memorandum and its contents in the strictest confidence, (ii) that you will not photocopy or duplicate any 
part of the Offering Memorandum, (iii) that you will not disclose the Offering Memorandum or any of its contents to any 
other entity without the prior written authorization of Broker, and (iv) that you will not use the Offering Memorandum in any 
fashion or manner detrimental to the interest of the Seller or Broker.

The terms and conditions stated in this section will relate to all of the sections of the package as if stated independently 
herein. If, after reviewing this package, you have no further interest in purchasing the Property at this time, kindly return this 
brochure to Broker at your earliest possible convenience.

DISCLAIMER
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