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Central Mini Storage $2.500.000  7.64%

498 West Central Blvd, Coquille, Oregon 97423

TURNKEY STORAGE & RESIDENTIAL PORTFOLIO
BY APPOINTMENT ONLY

e 141 self-storage units + 10 residential units

S gd _ 1976 Rene’' Nelson, CCIM
e Family-owned since (541) 912-6583
e Upside to 8.46% Year 2 stabilized cap rate rene@1031guru.com

The information contained herein has been obtained from sources believed to be reliable. While we do not doubt its accuracy, we have not verified it and make no guarantee, warranty, or representation about it. It m]Pacwe St
Commercial Real Estate, Inc.

is your responsibility to independently confirm its accuracy and completeness. Pacwest Commercial Real Estate, Inc. is not acting as your agent unless an agency relationship has been established in writing.




Property Features

498 West Central Blvd, Coquille, OR 97423 — Ideal for Investor or Owner-Operator

BUILDING FEATURES

e 3.82 acres across two parcels

BY APPOINTMENT ONLY

141 self-storage units, 17,388 rentable SF Offered at 52,500,000 Rene’' Nelson, CCIM

Unit sizes 5x5 to 18x24 (541) 912-6583
rene@l103Iguru.com

8 detached cottage-style apartments

2 single-family homes

Family-owned and operated since 1976

OPERATIONS
e 98.5% occupied (139 of 141 units)
o All leases month-to-month
e Managed on SiteLink software

e Security cameras

The information contained herein has been obtained from sources believed to be reliable. While we do not doubt its accuracy, we have not verified it and make no guarantee, warranty, or representation about it. It m]PaCWe St

is your responsibility to independently confirm its accuracy and completeness. Pacwest Commercial Real Estate, Inc. is not acting as your agent unless an agency relationship has been established in writing. [ Commercial Real Estate, Inc. |

Pacwest Commercial Real Estate, Inc. (541) 912-6583 | rene@1031guru.com | eugene-commercial.com




Financial Snapshot

STORAGE UNIT MIX (141 UNITS) INCOME & EXPENSE SUMMARY
Unit Size # Units Rate Monthly Income Annual Income LINE ITEM IN-PLACE YEAR 2 STABILIZED
5x5 2 $55 $110 $1,320 OPERATING INCOME
5x10 52 $57 $2,964 $35,568 Self-Storage (141 units) $176,400 $194,040
10 x10 20 $103 $2,936 $35,232 8 Cottages $75,000 $82,500
10x15 13 $126 $1,638 $19,656 House on Parcel 735100 (rented) $27,000 $29,700
10 x 20 36 $150 $5,400 $64,800 House on Parcel 735102 (available to rent)  $24,000 $26,400
10 X 24 1 $172 $172 $2,064 Potential Gross Income (PGl) $302,400 $332,640
12 x 24 7 $195 $1,320 $15,840 Less: Vacancy & Collection Loss (8%) -$24 261 -$26,687
18 x 24 1 $160 $160 $1,920 Effective Gross Income (EGI) $278,139 $305,953
TOTAL 141 $14,700 $176,400 OPERATING EXPENSES
Property Taxes -$12,559 -$12,559
RESIDENTIAL UNITS (10 UNITS) Insurance -$6,000 -$6,600
Uit Monthly A Mana.gemen‘.t Fee (10% of EGI) -$27.814 -$30,595
Rent Repairs & Maintenance -$7,500 -$8,250
: . ! Marketing & Advertising -$1,500 -$1,650
_S'Lne%f(;zasr?n'ge';Z,TeeZ(gjgcel 735100) $2,250 $27,000 Office / Legal / Accounting -$3,495 -$3,845
Single-Family H.ome (Parcel 735102) | 2000 524,000 Miscellaneous (trash, CC fees, turnover) -$5,385 -$5,924
- vacant at closing, on-site manager option ' ' Replacement Reserves (2% of ECI) -$5,563 -$6,119
RESIDENTIAL TOTAL $10,500 $126,000 Total Operating Expenses -$87,085 -$94,537
Operating Expense Ratio (OER) 31.31% 30.90%
[1] One unit below the standard rate per tenant arrangemgnt. NET OPERATING INCOME (NOI) $-|9-|’054 $2'|'|,4'|6
[2] The 8 cottage structures predate modern Oregon building code and are not
insurable for conventional commercial property insurance without significant retrofit. Cap Rate at $2,500,000 List Price 7.64% 8.46%

See Offering Memorandum for full disclosure.

The information contained herein has been obtained from sources believed to be reliable. While we do not doubt its accuracy, we have not verified it and make no guarantee, warranty, or representation about it. It mIPaCWe St
is your responsibility to independently confirm its accuracy and completeness. Pacwest Commercial Real Estate, Inc. is not acting as your agent unless an agency relationship has been established in writing. [ Commercial Real Estate, Inc. |

Pacwest Commercial Real Estate, Inc. (541) 912-6583 | rene@1031guru.com | eugene-commercial.com




Oregon Real Estate Agency — OAR 863-015-0215

Pacwest Commercial Real Estate, Inc. | Eugene, OR | (541) 912-6583

Consumers: This pamphlet describes the legal obligations of Oregon real estate licensees to consumers. Real estate
brokers and principal real estate brokers are required to provide this information to you when they first contact you.
A licensed real estate brokeror principal broker need not provide the pamphlet to a party who has, or may be
reasonable assumed to have, received a copy of the pamphlet from another broker.

This pamphlet is informational only. Neither the pamphlet nor its delivery to you may be interpreted as evidence of
intent tocreate an agency relationship between you and a broker or a principal broker.

Real Estate Agency Relationships
An “agency’relationship is a voluntary legal relationship in which a licensed real estate broker or principalbroker (the
"agent”) agrees to act on behalf of a buyer or a seller (the “client”) in a real estate transaction. Oregonlaw provides for
three types ofagency relationships between real estate agents and their clients:
« Seller's Agent—Represents the seller only
« Buyer’s Agent—Represents thebuyer only
« Disclosed Limited Agent—Represents both the buyer and seller, or multiple buyers whowant to purchase the
same property. This can be done only with thewrittenpermission of all clients.

The actual agency relationships between the seller, buyer and their agents in a real estate transaction must be
acknowledged at the time an offer to purchase is made. Please read this pamphlet carefully before entering into an
agency relationship with a realestate agent.

Definition of “Confidential Information”
GCenerally, licensees must maintain confidential information about their clients. “Confidential information” is
information commmunicated to a real estate licensee or the licensee’s agent by the buyer or seller ofone to four
residential units regarding the realproperty transaction, including butnot limited to price, terms, financial
qualifications or motivation to buy or sell. “Confidential information"does not mean information that:
« The buyer instructs the licensee or the licensee's agent to discloseabout the buyer to the seller,or the seller
instructs the licensee or the licensee’s agent to disclose about the seller to the buyer
« The licensee or the licensee’s agent knows or should knowfailure to disclose would constitute fraudulent
representation.

Duties and Responsibilities of a Seller’'s Agent
Under a written listing agreement to sell property, an agent represents only the seller unless the seller agrees
inwriting to allow the agent to also represent thebuyer.
An agentwho represents only the seller owes the following affirmative duties to the seller, the other partiesand the
other parties’ agents involved in a realestate transaction:
1. To deal honestly and in good faith;
2. To present all written offers, notices and other communications to and from the parties in a timely manner
without regard to whether the property is subject to a contract for sale or the buyer is already a party to a contract to
purchase; and
3. To disclose material facts known by the agent and not apparentor readily ascertainable to aparty.
A seller's agent owes the seller the following affirmative duties:
1. To exercise reasonable care anddiligence;
2. To account in a timely manner for money and property received from or on behalf of theseller;
3. To be loyal to the seller by not taking action that is adverse or detrimental to the seller’s interestin a transaction;
4. To disclose in a timely manner to the seller any conflict of interest, existing or contemplated;
5. To advise the seller to seek expert adviceon matters related tothe transaction that are beyond the agent'’s
expertise;
6. To maintain confidential information from or about the seller except under subpoenaor court order, even after
termination of the agency relationship;and
7. Unless agreed otherwise in writing, to make a continuous, good faith effort to finda buyer for the property, except
thata seller's agent is not required to seekadditional offers to purchase the property while the property is subject to a
contract for sale.

None of these affirmative duties of an agent may be waived,except (7). The affirmative duty listed in(7) can only be
waived by written agreement between seller and agent.

Under Oregon law, a seller's agent may show properties owned by another seller to a prospective buyer andmay list
competing proper-ties for sale without breaching any affirmative duty to the seller.

Unless agreed to in writing, an agenthas no duty to investigate matters that are outside the scopeof the agent'’s

expertise, including but not limited to investigation of the condition of property, the legal status of the title or the
seller’s past conformance with law.

Duties and Responsibilities of a Buyer’s Agent
An agent, other than the seller's agent, may agree to act as the buyer’'s agent only. The buyer’'s agent is not
representing the seller, even if the buyer’'s agent is receiving compensation for services rendered, either in full or in
part, from the seller or through the seller's agent.

An agent who represents only the buyer owes the following affirmative duties to the buyer, the other parties and the
other parties’ agents involved in a real estate transaction:

1. To deal honestly and in good faith;

2. To present all written offers notices and other communications to and from the parties in a timely manner without
regard to whether the property is subject to a contract for sale or the buyer is already a party to a contract to
purchase; and

3. To disclose material facts known by the agent and not apparent or readily ascertainable to a party.

A buyer's agent owes the buyer the following affirmative duties:

1. To exercise reasonable care and diligence;

2. To account in a timely manner for money and property received from or on behalf of the buyer;

3. To be loyal to the buyer by not taking action that is adverse or detrimental to the buyer's interest in a transaction;
4. To disclose in a timely manner to the buyer any conflict of interest, existing or contemplated,;

5. To advise the buyer to seek expert advice on matters related to the transaction that are beyond the agent's
expertise;

6. To maintain confidential information from or about the buyer except under subpoena or court order, even after
the termination of the agency relationship; and

7. Unless agreed otherwise in writing, to make a continuous, good faith effort to find property for the buyer, except
that a buyer’'s agent is not required to seek additional properties for the buyer while the buyer is subject to a
contract for purchase.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty listed in (7) can only be
waived by written agreement between buyer and agent.

Under Oregon law, a buyer’s agent may show properties in which the buyer is interested to other prospective buyers
without breaching an affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent's
expertise, including but not limited to investigation of the condition of property, the legal status of the title or the
seller’s past conformance with law.

Duties and Responsibilities of an Agent Who Represents More than One Client in a Transaction
One agent may represent both the seller and the buyer in the same transaction, or multiple buyers who want to
purchase the same property, only under a written “Disclosed Limited Agency Agreement” signed by the seller and
buyer(s).
Disclosed Limited Agents have the following duties to their clients:
1. To the seller, the duties listed above for a seller's agent;
2. To the buyer, the duties listed above for a buyer’'s agent; and
3. To both buyer and seller, except with express written permission of the respective person, the duty not to disclose
to the other person;

a. That the seller will accept a price lower or terms less favorable than the listing price or terms;

b. That the buyer will pay a price greater or terms more favorable than the offering price or terms; or

c. Confidential information as defined above.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent's
expertise.

When different agents associated with the same principal broker (a real estate licensee who supervises other
agents) establish agency relationships with different parties to the same transaction, only the principal broker will
act as a Disclosed Limited Agent for both the buyer and seller. The other agents continue to represent only the party
with whom the agents have already established n agency relation-ship unless all parties agree otherwise in writing.
The principal real estate broker and the real estate licensees representing either seller or buyer shall owe the
following duties to the seller and buyer:

1. To disclose a conflict of interest in writing to all parties;

2. To take no action that is adverse or detrimental to either party's interest in the transaction; and 3. To obey the
lawful instructions of both parties.

No matter whom they represent, an agent must disclose information the agent knows or should know that failure to
disclose would constitute fraudulent misrepresentation.

You are encouraged to discuss the above information with the licensee delivering this pamphlet to you. If you
intend for that licensee, or any other Oregon real estate licensee, to represent you as a Seller's Agent, Buyer’s Agent,
or Disclosed Limited Agent, you should have a specific discussion with the agent about the nature and scope of the
agency relationship. Whether you are a buyer or seller, you cannot make a licensee your agent without the
licensee'’s knowledge and consent, and an agent cannot make you a client without your knowledge and consent.

The information contained herein has been obtained from sources believed to be reliable. While we do not doubt its accuracy, we have not verified it and make no guarantee, warranty, or representation about it. It is your responsibility to
independently confirm its accuracy and completeness. Pacwest Commercial Real Estate, Inc. is not acting as your agent unless an agency relationship has been established in writing.



